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Advisor Corner

Mr. Kennedy's investment
philosophy is the same that he
has practiced over the last
decade: securities markets are
efficient and advisors primarily
add value by coordinating the
asset allocation for clients based
upon risk tolerance, objectives,
and time horizons.  The firm has
constructed 5 models for clients
that vary in risk to meet the goals
of each client. The firm primarily
uses passive mutual funds in

each model and uses select
actively managed funds for bond,
commodity, and real estate
exposure. ITI uses several
research resources, including
many that were used over the
last 20 years, to assist with the
recommended asset allocation
and the appropriate funds to
utilize in each model. Mr.
Kennedy is an Investment Advisor
Representative of ITI Financial
Management, LLC.

 Investment services are offered
through ITI Financial
Management, LLC, a registered
investment adviser with the state
of Missouri

Annual Asset Flows

Looking at where investor money is going may
provide useful insight into what’s happening in a
financial market. The image below illustrates annual
flows for U.S. open-end mutual funds, divided by
category: U.S. equity funds, international equity funds,
and bond funds.

From 2009 to 2012, bond funds received the great
majority of money because investors were shying away
from equities after the crisis. That trend switched in
2013, as U.S. and international equity categories
received strong inflows. In 2014, international equity
and bond funds led the way. The trend since 2007
indicates that investors have been moving away from
U.S. equity funds. Even though a few years have
passed since the end of the crisis, it seems investor
confidence is not that easily restored.

ITI Financial Management/Troy
E. Kennedy

4650 S. National, Ste. A-1

Springfield, MO  65810

417-889-2550

877-889-2660 toll free

417-889-2559 fax

tkennedy@itifinancialmgt.com

Troy E. Kennedy
Advisor/Principal

tkennedy@itifinancialmgt.com
417-889-2550



ITI Financial Management Investment Updates February 2015 2

Dollar-Cost Averaging: It's Not Just
for Stocks

Dollar-cost averaging—the practice of purchasing
securities at fixed intervals and in equal amounts over
time rather than in one lump sum—has long been
used as a way to avoid jumping into the market at the
wrong time.

To illustrate how dollar-cost averaging, or DCA,
works, consider an investor wishing to buy $10,000
worth of shares of a mutual fund. He could use the
lump-sum approach and buy all the shares at once.
However, there would be a risk that the market could
turn negative shortly thereafter, resulting in an
immediate loss on his new investment. Rather than try
to determine when the time is right to buy, the
investor could ease into the position—for instance, by
purchasing $1,000 worth of shares every month for 10
months. That way, if the fund loses value during the
time period, less of the investment is exposed to this
loss and the investor ends up buying some of the new
shares at a lower price than he would have with the
lump-sum approach. Of course, if the fund's shares
continue to rise, dollar-cost averaging would impose
an opportunity cost compared with the lump-sum
approach, which, in hindsight, would have produced
better results. But, of course, none of us invests in
hindsight.

One of the primary benefits of DCA is that it may
reduce volatility when buying securities. Rather than
risk a purchase price that's too high, DCA allows an
investor to buy more shares when prices are low and
fewer when they are high during a given time period.
It also offers investors a system that avoids the
challenge of market timing. Even though DCA may
not always result in the highest long-term
performance, it may be a good strategy for investors
jittery about where the market is headed.

DCA is most often mentioned with regard to stock-
related purchases, probably because equity markets
tend to be far more volatile than bond markets.
However, this approach can be used when buying
bonds or bond funds, as well. In fact, given the
tapering of the Fed's bond-buying stimulus program
and the uncertainty regarding interest rates, which
some experts foresee rising some time this year, this
might be a good time to use DCA when buying new

bonds or bond funds, or if rebalancing a retirement
portfolio, to add to existing fixed-income holdings.

One option would be to sell some stock holdings and
keep the money in a cash account before dollar-cost
averaging into bonds. By putting the money into cash
first, equity exposure is reduced in case a market
downturn should materialize, and exposure to interest-
rate risk is limited by not putting assets all into bonds
right away. Instead investors can ease into bonds
slowly, so if rates do start to rise and bonds lose value,
they can avoid some of those losses while buying more
bonds than they would have if they had jumped in
with a lump sum.

Given the unpredictable nature of the markets, it's
easy to see why DCA appeals to many investors. It can
help reduce volatility and the odds of buyer's remorse
when investing a lump sum at what turns out to be
exactly the wrong time.

Returns and principal invested in stocks are not
guaranteed. Investing does not ensure a profitable
outcome and always involves risk of loss. Dollar-cost
averaging does not ensure a profit or protect against a
loss in declining markets. Dollar-cost averaging
involves continuous investment regardless of
fluctuating prices. Investors should consider their
financial ability to continue purchases through periods
of high price levels. The investment return and
principal value of mutual funds will fluctuate and
shares, when sold, may be worth more or less than
their original cost. Mutual funds are sold by
prospectus, which can be obtained from your financial
professional or the company and which contains
complete information, including investment
objectives, risks, charges and expenses. Investors
should read the prospectus and consider this
information carefully before investing or sending
money.
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Why Cheap Fund Shares May Not Be
a Bargain

Some investors make the mistake of treating a mutual
fund's share price the way they would a stock's share
price, but they're actually quite different. When
considering two mutual funds of comparable quality,
choosing the one with the cheapest share price may
not be the best way to go.

A stock's share price represents the market value of
one small slice of equity in a company. If the company
appears to be growing, demand for its shares may
increase because investors expect its earnings (and,
thus, its dividends) to grow and/or because they think
they will later be able to sell the shares at a higher
price. This increased demand for the shares drives the
share price higher. If demand decreases--perhaps due
to a lousy earnings report or a product recall--its share
price is likely to fall.

In contrast, a mutual fund's share price is determined
not by market demand for the shares themselves but
rather by the value of the fund's underlying holdings.
This is expressed as the fund's net asset value, or
NAV, meaning the value of all its holdings and cash
after expenses are paid divided by the number of
shares outstanding. (Also, investors can own fractional
shares of mutual funds—something they can't do with
stocks.)

To illustrate, let's say that the holdings in a fund's
portfolio are worth a combined total of $1 billion after
fund expenses are paid, and that the fund has 10
million shares outstanding. Therefore, the net asset
value of each of those shares is $100, or $1 billion
divided by 10 million.

But what if another fund of comparable quality has a
share price of just $75? That's a much better deal,
right?

Not necessarily. Remember that a fund's share price is
determined in part by the number of shares
outstanding. So, the lower share price may have
nothing to do with the quality of the fund's holdings
and everything to do with the fact that it simply has
issued more shares.

As an example, let's say that Fund A has a NAV of
$20 per share with 100 million shares outstanding and
Fund B has a NAV of $15 per share with 200 million
shares outstanding. This means that Fund A's
holdings collectively are worth $2 billion (after fund
expenses are taken into account) while Fund B's
holdings are worth a combined $3 billion. (The fund's
net asset value also includes the value of any capital
gains or dividends received by the fund until they are
distributed to shareholders. This is why a fund's NAV
typically drops once those distributions are made.)

But the larger point is that it doesn't really matter
what a fund's share price is, other than for record-
keeping and tax purposes to compute gains and losses.
What matters in terms of performance is the change in
price on a percentage basis. A fund with a NAV of $5
per share that sees its holdings perform well enough to
lift its NAV to $6 per share has effectively provided its
investors with a return of 20%. But a fund with a
NAV of $20 per share that increases to $21 per share
has provided a much lower return of just 5%. Again,
it's not the absolute price of the mutual fund's shares
that matters to investors but rather the percentage
change in that price.

Returns and principal invested in stocks are not
guaranteed. Investing does not ensure a profitable
outcome and always involves risk of loss. The
investment return and principal value of mutual funds
will fluctuate and shares, when sold, may be worth
more or less than their original cost. Mutual funds are
sold by prospectus, which can be obtained from your
financial professional or the company and which
contains complete information, including investment
objectives, risks, charges and expenses.  Investors
should read the prospectus and consider this
information carefully before investing or sending
money.
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The firm’s investment
philosophy is the same that
Mr. Kennedy practiced at
Springfield Trust & Investment
Company, that the securities
markets are efficient and that
advisors primarily add value by
coordinating the asset
allocation for clients based
upon risk tolerance, objectives,
and time horizons.  The firm
has constructed 5 models for
clients that vary in risk to meet
the goals of each client. The
firm primarily uses passive
mutual funds in each model
and uses select actively
managed funds for bond,
commodity, and real estate
exposure. ITI uses several
research resources, including
many that were used over the
last 18 years, to assist with
the recommended asset
allocation and the appropriate
funds to utilize in each model.



ITI Financial Management Investment Updates February 2015 4

Home Price Growth Returning to a
More Sustainable Rate

It is certain that, after a series of fast-paced increases
that peaked in late 2013, the rate of home price
increases is moderating. As of November, the Case-
Shiller Index is showing that home prices are growing
at 4.3% year-over-year, which is a much slower rate
compared to nearly a 14% pace reported in 2013. The
prices recovered about 82% of the previous high, and
14 states are currently either above or close to the
previous 2006 peak. Nonetheless, Nevada, Florida,
Arizona, and a few other states still remain 20% or
more below the peak, and it will certainly take many
years for those prices to return to their pre-recession
level.  On the positive side, slower-growing prices are
good news for prospective buyers and for the health of
the housing market in general, as they should improve
housing affordability, providing an essential boost to
this so far anemic housing recovery.
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